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ENGLISH VERSION

What is meaning of sales management ?

Describe Luthar Gulic's formula.

OR

What do you mean by sales policy ? Discuss the main

types of sales policies.

What is size of sales force ? Discuss methods and factors

affecting sales force size.

OR

(a) State the various sources of salesman.
(b) Discuss the various methods of controlling on

salesman.

Discuss the various methods of paying remuneration

to the salesman.

OR

State the various methods of providing training to the

salesman.
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Instruction : Figures to the right indicate full marks of the question.
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4 Write short notes : (any three)

(1) Sales Seminars and Sales conferences

(2) Sales contests

(3) Objectives of sales force

(4) Salesman's report

(5) Sales territory and sales area

(6) Main aspects for salesman's selection.
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